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FORWARD LOOKING STATEMENTS

Ventripoint Diagnostics Disclaimer The information in this presentation may include forward-looking statements related to our future growth, trends in our
industry, our financial and or operational results, and our financial or operational performance. Such forward-looking statements are predictive in nature,
and may be based on current expectations, forecasts or assumptions involving risks and uncertainties that could cause actual outcomes and results to
differ materially from the forward-looking statements themselves. Such forward-looking statements may, without limitation, be preceded by, followed by,

or include words such as “believes”, “expects”,

anticipates”, “estimates”, “intends”, “plans”, or similar expressions, or may employ such future or conditional
verbs as “may”, “will”, “should” or “would”, or may otherwise be indicated as forward-looking statements by grammatical construction, phrasing or
context. For these statements, we claim the protection of the safe harbour for forward-looking statements contained in the U.S. Private Securities
Litigation Reform Act of 1995 and applicable Canadian securities laws. The risks and uncertainties referred to above include, but are not limited to:
variability of operating results among periods; inability to retain or grow our business due to execution problems resulting from significant headcount
reductions, plant closures and product transfer associated with major restructuring activities; the effects of price competition and other business and
competitive factors generally affecting the EMS industry; the challenges of effectively managing our operations during uncertain economic conditions; our
dependence on a limited number of customers; our dependence on industries affected by rapid technological change; the challenge of responding to
lower-than-expected customer demand; our ability to successfully manage our international operations; and delays in the delivery and/or general
availability of various components used in the manufacturing process. These and other risks and uncertainties and factors are discussed in the Company’s

various public filings at www.sedar.com and www.sec.gov, including our Form 20-F and subsequent reports on Form 6- K filed with the Securities and
Exchange Commission. Except as required by applicable law, we disclaim any intention or obligation to update or revise any forward-looking statements,
whether as a result of new information, future events or otherwise.
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ABOUT VENTRIPOINT &

Pioneer in the application of Artificial Intelligence (Al) to echocardiography and for
whole-heart imaging

Industry leader in whole-heart imaging

Affordable, gold-standard alternative that allows cardiologists greater
confidence in the management of their patients

03
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MISSION: Improving the Lives of Patients

To improve the lives of patients by providing clinicians
with the tools they need to deliver improved patient care,
experiences, and outcomes. We aim to become the
standard of care.

VlSlON . To elevate cardiac care

The technology was founded on a heartfelt desire to find
a better way to provide care to children without relying
on the highly restrictive MRI and still providing doctors
with complete and full information that they need to monitor
the heart state and make a confident diagnosis and
treatment decisions.
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Our Core Values

These core values inspire our actions, define our culture, and drive our greatest achievement

Customer Priority
The customer is the driving force behind all we do, and we need to anticipate and meet their needs

Quality

Quality is not about checking the boxes. We believe in the highest degree of quality for every product we design and develop

We have placed great emphasis on creating and fostering a culture focused on quality

Teamwork
We rise together and fall together. We believe that our success is a culmination of every team member’s success and we each share in all

failures. Our failures make us as strong a team as our successes

In keeping with this thinking, we aim to provide our team members with all the opportunities to grow, learn and be inspired

Commitment to Innovation
We strongly believe our greatest achievements rested upon human compassion and dedication. Thus, we encourage our team to draw upon

the heartfelt dedication that drove our founder to find a more accessible approach to monitoring a pediatric patient’s heart as a springboard to
all product development

05 TSX- V: VPT | OTCQB: VPTDF



point

THE PROBLEM

Inconsistent, unreliable measurements with 2D and 3D echo for
complex cases

Competitor solutions are dependent on image quality

Emerging technologies such as 3D Echo and Al still do not
answer the clinical challenges that consider the skill of the clinician,
differences in patient anatomy across disease states and all

physiology types

06
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Point of care solution to better visualize the heart’s structure and
function and deliver better patient outcomes

OUR SOLUTION

VMS+ gives MRI - equivalent results

Consistent and reliable 3D heart analysis from 2D ultrasound scans

074
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OUR PRODUCTS
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Takes 2D echocardiograms from any
ultrasound machine and provides 3D ol - o
cardiac measurements equivalent to
S -

cardiac MRI
Create a 3D model of the heart's

chambers with the use of any
commercially available 3D echo or

_\ & ™ MRI images and obtain reproducible
e L+ and accurate volumetric
ka : VMS+ Software measurements and ejection
fractions
VMS+ for 2D Echo for 3D Echo & MRI
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THE JOURNEY TO A COMMERCIAL-READY PRODUCT

2007 2017 2018 2022
Ventripoint goes public Expanded products to include Launch of third generation of Established distributor network
O 4 chamber analysis VMS+ and strategic placements

2013 2017 2019
First company to obtain FDA First company to obtain FDA FDA Clearance and
clearance and European CE Clearance and European CE European CE Mark obtained
Mark for u/s tool that provides Mark for u/s tool that provides for third generation of
MRI-equivalent cardiac metrics 4 chamber analysis VMS+

09 | . TSX- V: VPT | OTC: VPTDF
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COMPETITIVE ADVANTAGE

Differentiator 1: Differentiator 2:
Accurate and reliable Handle all 4 chambers of the
measurements provide better heart allowing for an
patient outcomes analysis of the whole heart

Differentiator 3:
Works with poor quality
images for 2D and 3D
data resulting in no more

wasted exams

O O

Differentiator 4:
Data faster and at less
expense compared to MRI
resulting in time and cost

savings

10
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MARKET OPPORTUNITY

VMS+ Units Required to Address Selected Heart Conditions

Pregnancy
S150M

$1.7B Congenital

Addressable $780M
Market

Oncology

S755M

Estimates based upon patient numbers, average utilization of ultrasound
equipment and medical guidelines for care

USD $50,000 per placement

11 TSX- V: VPT | OTCQB: VPTDF W




U.S. ECONOMIC MODEL

nitial cost 650,000 Initial cost -S$15,000 S15,000

S42,500 (S50/case
S$100,000-S300,000 after first 150
cases)

Re-imbursement (76377) Re-imbursement (76377)

$100,000-$300,000

(S100-S300 per case) (S100-S300 per case)

Net $50,000-5250,000 $50,000 Net $42,500-5242,500 $57,500

Payback 2-6 months Payback 30-90 days

12 TSX- V: VPT | OTCQB: VPTDF



A
&

659K+

People die from heart disease each
year in the United States

33,700 units

Needed to properly monitor selected
pateints across U.S.,

Canada, and Europe

2M+

CDC estimates of infants, children,
adolescents, and adults living with
Congenital Heart Defectsinthe U.S.

116M
Adults in theU.S.have hypertension

£

o
‘s’
o
5

s .@.

{el

S200B

Spent on cardiovascular treatment in
U.S. annually

$1.4B

Spent on cardiovascular diagnosis
in U.S. annually

60%
Of recovered COVID-19 patients
have acute inflammation

20-30%

Patients undergoing chemotherapy

13
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MARKET TRENDS

Yy The potential of ultrasound diagnosis, triage, monitoring, and diagnosis of COVID-19
patients was deployed by healthcare providers

N Increasing incidence of cardiovascular diseases (CVDs), technological advancements,
and the advantages of echocardiography over invasive cardiac diagnostic procedures

Ny Demand for disease diagnostics and monitoring is increasing to the high mortality from
CVDs being seen in low-and middle-income countries and cardiovascular diseases are still

the leading cause of death around the world

2 Technological advancements with artificial intelligence improve the ability to diagnose certain
heart conditions which have a significant positive impact on cardiology

14 TSX- V: VPT | OTCQB: VPTDF
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OUR CUSTOMERS

Cardiologists: Sonographers: Hospital Administrators:
Confident in echo images and Integrates into workflow Revenue and cost savings
medadsurements

CPT 76377 fee code = revenue and effective use of MRI = cost savings

15 TSX- V: VPT | OTCQB: VPTDF
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CHANNELS

Direct Sales:

Team of Strategic sales leaders, clinical applications
specialists, service engineers, and technical support
personnel

Distributor:

Distributors in United States, Europe, and the United

Kingdom who sell “complementary” cardiology
products from other manufacturers to provide a
broader category of ancillary products to the end user

33 sales representatives covering all our target markets

00 o000
o000 o
coooco00Nl
e o ©°o 80
©o oo ocoooN
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GLOBAL INSTALL BASE IN LEADING HOSPITALS

MDAnderson MD Anderson [ ket Duke University Medical Centre
GCancerCenter nited States United States
. = 1 = Toronto SickKids Hospital s/, Phoenix  Phoenix Children’s Hospital
SICkKIds Canada D’ Children’s United States
University Hospitals of Leicester GlenfiEId Hospital @ Seattle Children’s Hospital
LS Seattle Childrens  Unifed States
Erasmus MC Erasmus-Sophia University D || e ez German Heart Center Berlin
(C:awfm Medical Centre Europe
Europe

... Alberta Health Mazankowski Heart Institute

King’s College Hospital B Services Canada
King's College Hospital UK

| V4 TSX- V: VPT | OTCQB: VPTDF
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GROWTH STRATEGIES DRIVING GROWTH

-+ Broaden leadership in the CHD market and then expand into

other market segments
-~ Focus on expanding into new user segments

Y A}g:celerc:’ring integration into OEM and becoming standard
of care

18 TSX- V: VPT | OTCQB: VPTDF W
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2023 STRATEGIC GOALS

“y  Sales and Marketing
1. Focussed on scheduling on-site demo at 30+ clinical sites which have requested one.
2. Attend 5 CHD-focussed conferences to build awareness of unique capabilities of VMS+ and obtain leads

3. Support 33-person S&M team to reach out to over 4,000+ leads already identified.

“Y Demonstrate Benefits
1. Currently 15 investigator-sponsored clinical studies planned or ongoing in 10 new application areas

2. Connect with KOLs to evaluate additional applications

“Y Continued Product Development
1. Complete development of VMS+4.0

2. Explore new Al solutions

19 TSX- V: VPT | OTCQB: VPTDF
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CAPITALIZATION

Shares Outstanding

Options @S5.25
Warrants @5.68
Fully Diluted

Recent share price
52-Week Range
Market Cap

Debt
Cash 1Q23

Liquidity 2023 (YTD)

Symbol: TSX-V: VPT & OTCQB: VPTDF

156.8M

9.7M
15.eM
182.0M

CDNS.2250
CDNS.12-.35
CNDS35M

n O n e Il 18 Aug 2 Aug 15 Aug 29 Sep 12 Sep 26 Oc Oct 24 Now MNov 2 ecs Jec 19 Jan 3 Jan 16 Jan 30 Feb 13 Feb 27 Mar 13
S4.3M

100k shares/day

Mar 27 Apr 10

20
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OUR ACCOMPLISHMENTS TO DATE

-2 Built a customer base with placement of our commercial
product in leading hospitals in Europe, UK, and North
America

:) Partnerships with distributors in Europe, UK, and USA that
specialize in cardiovascular products

_> 060+ publications on the product from leading cardiologists
in Europe, UK, and North America

- Our leadership in accuracy of cardiac metrics equivalent to
cardiac MRI

21
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Why buy VPT stock today?

“% SB+ market opportunity

.. Substantiallyde-risked — product is developed, regulatory approvals
in hand and marketing/sales successfully under way

“% In medical ultrasoundspace, large players acquire smaller companles
with innovative products for SB

“Y Current valuation of CDNS40M enables excellent return

22
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\VE QUESTIONS?

SET IN TOUCH WITH VENTRIPOINT
DIAGNOSTICS LTD.

I
www.ventripoint.com INVESTOR @
Jonathan CFA

Partner
Oak Hill Financial Inc.

Telephone: (416) 669-1001
E-mail : JRobinson@oakhillfinancial.ca
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